
  
Worthing Borough Council Local Development Framework 

Core Strategy Independent Examination 
 
 

  
  
  

Statement made on behalf of the Local Planning Authority 
Issue 5 – Employment 

 
Appendix 5A 

 
(Summary of Knight Frank Worthing Employment Sector Review 2009) 

  
  
  
  
  
  

 
 
 
 
 
 



WBC – Appendix 5A 

Summary of research (CD20), in respect of Market Demand for Office 
and industrial Space. 
 
Market Demand 
 
Office Market 
 
In terms of the Worthing office market analysis, it is noted that the market 
comprises a handful of major occupiers who are key local employers together 
with a raft of smaller localised businesses (p 78-89) (CD20).  
In respect of demand and supply the research found that in the office market 
demand is characterised by churn from either long-established or indigenous 
forms seeking better quality space or space for expansion. Large 
requirements are rare with the focus of demand comprising less than 5,000sq 
ft (81% of transactions) and in particular 500 -2,000sq ft. (59% of 
transactions). The amount of available office space on the market is not 
considerable at 14% of total stock (8% excluding the Warren a large single 
occupier building) equating to a supply of between 3-5 years. In terms of the 
mismatch between supply and demand the office market was considered to 
be generally in balance although there is an apparent under-supply of 
available units of 5,000 -10,000 sq ft. Grade C (key to grading p51) (CD20) 
office stock is generally oversupplied and not attractive to the market and 
within the town centre there is a cluster of poor quality suites and buildings.  
 
Industrial Market 
 
Worthing’s Industrial market is much greater in size than its office market, with 
its geographical reach stretching circa 5 miles east and west. Inward 
investment is negligible and take up is almost exclusively churn or indigenous 
growth. In summary, the research found that the industrial market has held up 
much better in the downturn than offices. Demand is focused at the smaller 
end of the market with units less than 5,000sq ft (63% of transactions) in 
demand followed by some demand for units between 5,000 -10,000 sq ft 
(24% of transactions). Most transactions have been in Grade ‘A’ stock (53%).  
 
The amount of industrial stock on the market (July 2009) equates to 8% of the 
total stock which is equivalent to a supply of 2.5 years based on historic take-
up levels which is considered to be low in a stable market. In terms of the 
current mismatch between industrial demand and supply, there is a current 
undersupply of Grade ‘A’ stock with historic take-up significantly above the 
current available stock. Grade B is considered to be more or less in balance 
but there is an over-provision of Grade C stock. The findings of the research 
indicate that due to the general low industrial vacancy rate and lack of Grade 
‘A’ stock, there should be scope for renewed development activity for new 
space when the market returns.  
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